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AnHoTtauus: CormacHO MHPOBBIM IIPOTHO3aM COBOKYITHOE IMOTpebaeHHe cTpaH ¢ (POPMHUPYIOMIUMCS PHIHKOM OymeT
pactu ObIcTpee, 4eM MOTpeOIIeHne CTpaH ¢ pa3BUTOM SKOHOMUKON. Ha Takwe prIHKH OyeT MPUXOIUTHCS BCe OOIBIIAs
JI0JIsI MUPOBOTO MOTpednenusi. KpymHble mpennpusTis — OTPaciIeBbIE JINIAEPHI C CHIIBHBIMA OpeHIaMH, KaueCTBEHHBIM
KJIMEHTCKUM CEPBHCOM, Pa3BUTHIMU HU(PPOBHIMU M TEXHUYECKUMH WHHOBAIMSMHU, C(HOPMUPOBAHHON MHPPACTPYKTY-
pO¥ — HaXOASTCS B HAMJTYYIlIeM KOHKYPEHTHOM TIOJIOKEHUU JUIsl OPUEHTALMY CBOMX TOBAPOB U YCIIYT Ha HOBBIE PHIHKH.
Crpanbl ¢ GPOPMHUPYIOMINMCS PHIHKOM HPEI0CTABISIOT CTPATETHUECKHE BOBMOXKHOCTH JIJISI ZIOJITOCPOYHOTO POCTa, 0CO-
6enno Kurait, Muaust u bpasunus. Ycneninas 3KCIaHCHs B CTPaHbI ¢ (YOPMHUPYIOLITUMCS PHIHKOM MOXKET CII0COOCTBOBATH
peHTabenpHOCTH MPOAaXK, 000PaYNBAEMOCTH aKTHBOB M reorpaduueckoil ruBepcudukanuy Ou3Heca B JOITOCPOIHOM
nepcrekTuBe. L{enbio HacTOSIIEero NCCeI0BaHms CTAJIO BBISIBICHUE U OTIpe/ieIeHne 0COOCHHOCTEH CTpaTeTHPOBaHNS
MIPEANPHUATHH JETKOH NPOMBIIIUIEHHOCTH ¥ MHIyCTPHUU MOJIbI B CTpaHax ¢ (hOpMHUPYIOIINMCS PIHKOM. B rccnenoBannn
npuBoIUTCS TiTyOokas onenka Metoqukn OTSW-aHanu3a kak HHCTPYMEHTa BBISBJICHUS CTPATETHYECKUX BO3MOXKHO-
CTeH, aHAIM3UPYIOTCS M CUCTEMAaTU3UPYIOTCS TCHISHIINH, a TaK)Ke MOIYEPKUBACTCS POJIb ()AIIH-CTPATETUPOBAHUS
KaK MEXaHN3Ma y4eTa OTPacleBbIX 0COOEHHOCTEH. BhIsBICHHBIE PE3yIbTAThI B XOJ€ HAYYHOTO UCCIIEAO0BAHUS I03BOJISIIOT
paspabotars cTpaTeruro pa3BUTHA HamoHaIbsHOTO Operna «Made in Kuzbass» B cTpanax ¢ hopMHEPYIOIIUMCS PHIHKOM,
crocoOcTBytomero popMupoBanuio rmobdarpHOTO HMIIKa Ky3bacca.

KiroueBble c10Ba: jierkas MpoMBIIUIEHHOCTh, HHILyCTPHS MOJIBI, (P3IIH-CTpaTernpoBaHue, 0TpacieBoe CTpaTerupoBa-
HUE, PETHOHAIBHOE CTPAaTErUPOBaHNE, CTPAHBI ¢ (POPMUPYIOIIUMCS pBIHKOM, TeHaeHHn, OTSW-ananu3
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Abstract: According to global forecasts, emerging-market countries have a more rapidly developing consumption rate
than developed economies. Their global consumption share will continue to grow in the nearest future. Large industrial
enterprises have the best competitive position to focus their products and services emerging-market countries because
they have strong brands as well as high-quality customer service, hi-tech innovations and infrastructure. Such emerging-
market countries as China, India, and Brazil provide strategic opportunities for long-term development. Successful
expansion into the emerging-market countries profit margins, asset turnover, and geographic diversification in the long
run. The research objective was to study the strategy development of light industry and fashion businesses in emerging-
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market countries. The paper introduces an in-depth OTSW-analysis of strategic opportunities and trends. The author
emphasizes the role of fashion strategizing as an effective tool that makes it possible to take into account industrial
characteristics. The research results can help to strategize the national brand “Made in Kuzbass” in emerging-market
countries, thus contributing to the global image of Kuzbass.
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BBEJJEHUE

Jlerkast IpOMBINUIEHHOCTh U UHAYCTPUS MOJBI BHOCST
3HAUUTENbHBINA BKIaA B pa3BUTHE IKOHOMUK DpaHuumy,
IBeitnapuu, Uranuu, Benukobpuranuu, Mcnanuu,
CILIA, Tlonbiu u 1pyrux crpas, GopMUPYsI 10 YETBEPTH
BBII u 10 TpeT HAMOHATBHOTO Oromkera'. CrpeMHTEeIBEHO
HaYMHACT PACTH 3HAYCHIE OTPACIH B SKOHOMHUKE CTpaH ¢ (op-
MUPYIOIUMCS PbIHKOM, TakuXx kak Munus, Kuraii, Typuus,
banrnagem, ITakucran u T. 1. CTparerus Bxoga B CTPAaHbI
¢ popmMuUpyrOMMMCS PHIHKOM CTaHOBHUTCS 32JI0TOM JIOJITO-
CPOYHOTO ycIexa M Pa3BUTHS, 0COOEHHO B YCIOBHSX MTOBHI-
IICHHOW BOJIATHJIHHOCTH TPAIUIIMOHHBIX PHIHKOB AMEPUKH
u EBpompl. Takue cTpaTernn ceromHs yCIenHo pa3paba-
TBIBAIOT M PEAJIN30BHIBAIOT OOJIBIINHCTBO CTPATETUUECKUX
nuaepoB orpaciau. Hampumep, ctpansl IOro-BocTounoit

A3un SBISIOTCS OCHOBHBIMU IOTPEOUTEISIMU TOBapoOB
U IIPEAMETOB pocKoIny rpynmsl komnanuid Capri Holdings,
LVMH, Kering u Richemont.

[Torpeburenn GopMUPYIOT HOBBIE CTPATErMYECKHE IPHO-
PUTETHI 111 HHAYCTPpUH MOABL. OHU XOTST, YTOOBI TPOU3BO-
JIMTEIH B ce0sl OTBETCTBEHHO, HE pa3pyllasi 3KOJOTHIO,
HE UCHONB3YS JETCKUI U PaOCKHH TPy Ha CBOMX 3aBOJIaX
u ¢abpukax, odbecriedrBas JOCTOWHBIH YPOBEHb KU3HU
cBOMM paboTHHKaM. [loTpeOuTen XoTAT, 4ToOBl 3200Ty
00 X 30POBbE Pa3AeIIIIN IPOU3BOAUTEINH, Jieiast TOBAPBI,
Matepuabl, TKaHH M HUTH OoJiee SKOJIOrHYHBIMH. Moiozoe
MIOKOJICHHE MOTPEOUTENCH SIBISACTCS aKTUBHBIM ITOJIb30Ba-
TeJIeM WHTEPHETa, IT'a/PKETOB U HOBBIX TEXHOJIOTUH — OHH
XOTAT OBICTPO MOJIyYaTh 3alpaliiBaeMyr0 HHPOPMALUIO

! Nemuna T. A., Knumos A. B., Mep3nskoa A. H. MHaycTpus MOIbI Kak caMOCTOSTENbHBIN cekTop dxoHomuku // Cepsuc B Poccuu u 3a pyOexom.

2014. T. 56. Ne 9. C. 13-23. https://doi.org/10.12737/10792.
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W coBepIlarh MOKyNnku. Menkuil u cpennuii Ousnec, pas-
BUTHIH B CTpaHax ¢ (GOPMHUPYIONUIMMCS PHIHKOM, B COCTOSI-
HUM COCTaBUTHh KOHKYPEHIUIO CTPATETUYECKUM JIUAEPAM
MHIYCTPUH MOABL, 9TO (JOPMHPYET 3aMpOoC Ha JONTOCPOIHOE
COTPYAHHYECTBO M BOBJICUEHHOCTh. Kak oTMeuaeT akageMuk
B.JI. KBuHT, «camoe m1aBHOE Ha m100aNbHOM (OPMUPY-
IOIEMCS PBIHKE TO, YTO KOMIIAHUU JTOJDKHBI HE TOJIBKO
OTIPENIENATh CBOIO CTPATEruio, HO U MyOJUYHO 3asBISITH
0 €€ COIMalIbHOW OPHEHTAIH U OTBETCTBEHHOCTH IIEpeN
00IIeCTBOM, PETHOHAIBHBIMH U MECTHBIMH COOOIECTBA-
MH TIOCPEACTBOM IyOINYHOTO aHOHCHPOBAHMS MHCCHU
¥l 4aCTH NPHOPUTETOB CBOEHH CTpaTerum» .

Bomnpocs! pa3paboTku cTpareruii B crpanax ¢ Gopmupy-
FOIITUMCS PHIHKOM OCBEIIEHBI B pa00TaX MHOTHX PYCCKHX

3,4,5,6,7,8,9,10,11,12,13, 14,15, 16,17, 18 OI[HaKO

1 3apyOeKHBIX aBTOPOB
OHH HE PacKpHIBAIOT B MOJHOM 00BeMe criennu(uKy pas-
pabOTKH CTpaTerHYSCKUX TOKYMEHTOB ULl TIPEIIPHUSTHI
WHAYCTPUH MOJBI M JIETKOH IIPOMBIIICHHOCTH B CTpaHax
¢ (OPMHUPYIOIIUMCS PHIHKOM, YTO ONPEEIIHIIO e TaHHOH

Hay4YHOU CTaThU.

TEOPUA U NPAKTUKA

OBBEKTBI 1 METO1bI UCCJIEJJOBAHU A
Memoouxa OTSW-ananuza kax uHcmpymenma eulsieie-
HUsL CIMPAame2uteckux 803MONCHOCMEN PA36UmMusl npeo-
npusIMuUst UHOYCMpUuU MoObL U 1e2KOU NPOMbLIULEHHOCMU
6 CMPAanax ¢ opmMupyIoOuUMCst PbLHKOM

JIist cTparerupoBaHys OTPACIIEBIX PEANPUATHH B CTpaHaX
¢ (OPMUPYIOIIUMCSI PHIHKOM HEOOXOIMMO BBISIBIISITH HUILTY,
chepy u mpocTpaHCTBO st pa3BuTus. [ myOokoro
Ka4eCTBEHHOr0 M KOJHMYECTBEHHOTO M3Y4YCHHs BHYTpEH-
Hell ¥ BHEIIHEH Cpeibl MPEINPHUSATHS U BBIICICHUS CHIIb-
HBIX U CIIA0BIX CTOPOH, BOBMOXHOCTEH U yrpo3 akajaeMuK
B.JI. KBunT npeanaraet ucnonb3oBaTts Metoq OTSW-
ananuza (Opportunities, Threats, Strengths 1 Weaknesses).
OH HanpapJIeH Ha BBISBIICHUE CTPATETHYECKUX TIEPCIIEKTUB
o0bekra crparerupoBanus. [Ipu UCIIOIB30BaHNH JAHHOTO
METOJ]a aHaJU3 HAYMHACTCS C U3y4YeHHUs] BHEIIHUX (ak-
TOPOB — BO3MOXKHOCTEH U yrpo3. 3areM OCyIIeCTBISAETCS
repexo] K aHaJIn3y BHYTPEHHUX (PaKTOPOB — CHIIBHBIX
U CITaBbIX CTOPOH JIF06OT0 aHATH3UPYEMOTO 00BEKTA .

2 Keunr B. JI. Crparernveckoe ynpasjieHUe U SKOHOMHUKA Ha [1o0aiibHOM (opmupyromemcs peiHke. M.: busnec Atnac, 2012. 627 c.

3 Nawmxud P. M., Naukus 3. M., Xacanos T. Y. ®yHnaMeHTaNbHbIC XapaKTEPUCTHKK QOPMHUPYIOIIHXCS PHIHKOB // JxoHOMUYecKue oTHOMmeHus. 2019.

T. 9. Ne 1. C. 135-156. https://doi.org/10.18334/e0.9.1.40474

* Mup3suéea C. I1I. O630p ¥ cpaBHUTENbHbIN aHaIN3 HALMOHAIBHBIX CTPATErHii B CTpaHax ¢ (OPMUPYIOIIMMHUCS pbiHKamu // HaydHo-TexHHYeCKHE
senomoctu CIIOITTY. Dxonomuueckue Hayku. 2019. T. 12. Ne 5. C. 58-73. https://doi.org/10.18721/JE.12505

5 Collins J., Reutzel C. Entrepreneurial strategies for emerging markets. Journal of Business Strategies. 2016. Vol. 33.

¢ Uncommoditizing strategies by emerging market firms / A. Cuervo-Cazurra [et al.] / Multinational Business Review. 2019. Vol. 27. Ne 2. P. 141-177.
https://doi.org/10.1108/mbr-07-2017-0051

7 Abraha D., Hyder A. S. Strategies in emerging markets and implications of the study // Transformation of Strategic Alliances in Emerging Markets.
2021. Vol. 2. P. 167-182. https://doi.org/10.1108/978-1-80043-748-720210009

8 Hoffmann J., Coste-Maniére 1. Global luxury trends: Innovative strategies for emerging markets. London: Palgrave Macmillan, 2012. 263 p. https:/
doi.org/10.1057/9781137287397

° Holtbriigge D. Customer-driven internationalization strategies in emerging markets. The case of Schaeffler. In: Holtbriigge D, Haussmann H, editors.
The internationalization of firms. Reihe: Niirnberger Edition zum Internationalen Management; 2017. pp. 61-76. https://doi.org/10.5771/9783957101983-61

1o Hyder A. S., Abraha D. Marketing strategy in emerging market alliance: a longitudinal study. Journal for International Business and Entrepreneurship
Development. 2014. Vol. 7. Ne 4. P. 309-325. https://doi.org/10.1504/JIBED.2014.064451

' Inkpen A., Ramaswamy K. Global strategy: Creating and sustaining advantage across borders. Oxford: Oxford University Press, 2005. 260 p. https://
doi.org/10.1093/acprof:0s0/9780195167207.003.0008

12 Kvint V. L. Strategy for The Global Market: Theory and Practical Applications. NY: Routledge. 2016. 519 p.

3 Lineberry N., Snyder E., Gunda S. Market watch: Pricing strategies for emerging markets. Nature reviews Drug discovery. 2011. Vol. 10. Ne 8. https://
doi.org/10.1038/nrd3519

14 Marquis C., Raynard M. Institutional strategies in emerging markets. Academy of Management Annals. 2015. Vol. 9. P. 291-335. https://doi.org/10.2139/
ssrn.2490417

'S Mihailova I., Panibratov A. Determinants of internationalization strategies of emerging market firms: A multilevel approach. Journal of East-West
Business. 2012. Vol. 18. Ne 2. P. 157-184. https://doi.org/10.1080/10669868.2012.709922

16 Napathorn C. The internationalization and HR strategies of emerging-market MNCs: The case of Thai MNCs. Academy of Management Proceedings.
2017. Vol. 2017. Ne 1. https://doi.org/10.5465/AMBPP.2017.168

17 Park Y. W. Architecture analysis and core competence strategy for emerging markets // Business architecture strategy and platform-based ecosystems /
Y. W. Park editors. Singapore: Springer, 2018. P. 33—44. https://doi.org/10.1007/978-981-10-5535-5_4

'8 Samiee S., Chirapanda S. International marketing strategy in emerging-market exporting firms. Journal of International Marketing. 2019. Vol. 27. Ne 1.
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Tenoenyuu, mpeHowi U 3aKOHOMEPHOCMU KAK UHCHPYMEHMbL
cmpamezuiecko2o 8030eticmaus Ha 0esamerbHOCMb npeo-
npusmull uHOYCmpuu Mool U J1e2KOU NPOMbIUIEHHOCTU
Ha nro6oe peampusitie, TOMAMO OTPACIEBBIX OCOOCHHOCTEH,
60IBIII0E BIMSIHUE OKa3bIBAIOT TPEH/IBI — IIOTPEOUTEIBCKHUE,
HHlyCTpUaJIbHBIE, HHCTPYMEHTAJIbHbIE, TOTPEOUTENbCKHE
U TexHonornueckue. [t pazpaboTKy cTpareruy HeoOX0AUMO
paccMOTPETh TPEH/IBL, ONIPEACIAIONINE PA3BUTHE OTPACIH,
T. K. X y4€eT MOBbIIIaeT 3G (HeKTUBHOCTD Pa3pabOTKH U HOCIIE-
JyIOIIel peaan3aiy CTPaTeTHH IPEeIIpUsTHS.

['moGanpHbIe TPEH B! BKIIOYAIOT B CE0sI TEHACHIINN pa3-
BUTHS MUPOBOI1 5JKOHOMUKH, GOpMHUPOBaHNE HAIIPABICHUH
100anu3aMy MEPOBOTO X03s1HcTBa, OBbILeHHE Y dek-
THUBHOCTH ITPOU3BOJICTBA, DKOJIOTH3AIHIO TIPOMBIIILICHHOTO
IIPOU3BOJICTBA, IEPEHOC MPOU3BOICTB TPAHCHALIMOHAIbHbI-
MU KOPHOpaIHsSMHU B PA3BUBAIONINECS CTPAHBI M CTPAHBI
¢ opMupyronMcs PEIHKOM, a TaK)Ke IPEBATHPOBAHNE
OIIpeNIeJICHHBIX PEIMTHO3HBIX HalpaBlIeHuH (Harnpumep,
UCIIaMM3aLus) ¥ TeHACHIUIO TIEPCOHANU3ALIMH TIPEIOKEHHS
TOBAPOB H YCIYT MOTPEOUTEINIAM.

Hanpumep, ntoGanbHeIM pacTyIIM TPEHIOM ABISIETCS
3a00Ta 00 IKOJIOTHH — 00 ITOM CBHCTENBCTBYET BEICTYIIIC-
HUe akTUBHCTOB (Hanpumep, ['perst TynOepr Ha 3acenannn
I'enepanbHoit Accambiien OOH), pa3BuTHE SKOJIOTHYHBIX
BHJIOB TpaHCHOPTa (1EKTPOOYCHI, 3IEKTPOKAPHI H T.1I.),
BHEPEHUE KOPIOpaIUsIMU O0€30TXOHBIX TPOU3BOJICTB,
pasnenbHblii c60p Mycopa u T.1.” OTpacib SBIAETCSA OTHUM
13 CaMbIX «TPSA3HBIX)» CEKTOPOB SKOHOMHUKH KaK C TOUKH
3peHHS MPOU3BOJCTBA, TAK U C IMO3HUINH MOTPEOICHHUS.
[{eHHOCTH MUJUIEHUAJIOB U IIOKOJICHUS Z CBSI3aHBI C 0CO3-
HaHHBIM NOTpeOJIeHHEM, TIO3TOMY OHH T'OTOBBI IJIATUTH
3a 3KOJIOTHYHOCTh. B CBSI3M € 3THM NpeanpusTHS OTPACIIH
CO371aI0T 0COOBIE KOMIEKIIUH U3 CIICIUAIBHBIX MaTEPUAIIOB,
a Ha caliTax MHTETPUPOBAHA M JOCTYIHA OMIMS (PHIIb-
Tpamuu Tkanei. Opaniry3ckuit xonauar Kering, Brangero-
it noprgenem u3 6onee 10 OpeHIOB UHIYCTPUH MOJBI,
BO3MJIABWJI OOIIENPOMBINUIEHHBIH MaKT O JOCTHXKEHUU

HYJIEBBIX BBIOPOCOB Tra30B k 2050 1. KonruecTBO MOIHBIX

Strategizing: Theory and Practice. 2021;1(1)

TOBapOB, MPOM3BECHHBIX B COOTBETCTBUH C MPUHLIUITAMH
9KOJIOTHYHOCTH, B a0COJIIOTHOM BBIPQKEHHH 3 MOCIIETHIE
JIBa TO/Ia YBEINUMIIOCH B IIATh Pa3’ .

Eille oqHUM 3HAYUMBIM TNI00ATbHBIM TPEHIIOM SIBIISIETCS
1 poBu3ariis. MaccoBoe HCIOIb30BaHUE TEXHOIOTHI aHa-
n3a GONBLINX JAHHBIX, PEIUKTHBHON aHATMTHKH, HCKYC-
CTBCHHOTO MHTEIUICKTA, OTOKUCHHA U 0ONaYHBIX XPAHUITHILI
MammHHOe oOyueHue, nudpoBsie ABoitHUKY, HTEpHET
Bellel, poooTH3anys 1 OMOMETPHS KapJUHAIHHBIM 00pa3oM
MEHSIFOT JIETKYIO TIPOMBIIUIEHHOCTD ¥ HHIYCTPHUIO MOJIBI.

[IpOMBINIIIICHHBIE OTPACIEBbIC TPSH/IBI 3aKITFOYAIOTCS
B IPUKJIAIHBIX TCHICHIMIX BHEAPEHHS HU(PPOBU3ALMH
B KOHKPETHBIX OTPACIISAX, BHEAPCHUN HHHOBALIMIA U U3Me-
HEHUU OM3HEC-MOJIENCH, BIUAS HA IPOU3BOICTBO U Opra-
HU3ALHUIO XO35CTBEHHBIX MPOLIECCOB YYaCTHMUKOB OTPACIIH.
Hanpumep, B MHAYCTPHUU MOJBI K OTPACIEBBIM TPEHAAM
MOXKHO OTHECTH UKIUYHOCTH MOJIbI, TEXHOIOTH3AIUIO
Pa3HBIX IPOLECCOB, MOSBICHUE HOBBIX MATEPUAJIOB U TEX-
HOJIOTHi, TpaHC(OpMAaIHIO OU3HEC-TTPOLIECCOB 1 OU3HEC-
MOJIENIEH, a TAKXKE TPEHJ] POCTa BONATWIBHOCTU UHAYCTPUH
MOJIbl, YCHJICHHE €€ 3aBUCHMOCTH OT ITI00AbHBIX TPEHI0B
C MX TEOTIONUTHIECKAMHI H YKOHOMHYECKHUMHU PHCKAMH .

Yke cerofiHs Jierkasi IPOMBIIIJICHHOCTh U UHAYCTPHUS
MOJIBI HAallOJIHEHA TAKUMHU HOBLIECTBAMH W MHHOBALIMSAMH,
KaK YMHBIE TKaHHU, CIOCOOHBIC MEHSTB LIBET B 3aBUCHMOCTH
OT HACTPOCHHS; TKAHH, CBETSIINECS B TEMHOTE; HCIIOb30Ba-
HHE B [IPOM3BOJICTBE TKAHEH HE TOJBKO IIACTUKA U IIACTMACC,
HO U ONTOBOJIOKHA; JIa3epHast epQopariys st U3rOTOBICHHS
Ha TKAHSIX CIIOXKHBIX KPY>KEBHBIX y30pOB; U(POBas rievaTh
CIOKHBIX TMPUHTOB U 3D mevars (00yBH, 30HTOB U T.]1.);
PpoboTH3AIHS TTOIIHBA ONEKIbI; BUPTyalbHbIC TPHMEPOYHBIC;
pacno3naBanue B odduaiin npumepounsix RFID-meTok
C 1[eTIbI0 cOOpa JAHHBIX O KOMIUIEKTaX U COUETAHUSIX OIEK-
JIbI, BBIOMPAEMBbIX KIIMCHTAMH; TETH TOBAPOB, O3BOJISIOIIIE
00BeIMHATD BEIIN U3 OIaiiH U OHTAlH KOJUIEKIUH, COTpo-
BOXKIIaEMBIE PO(ECCHOHATBHON KOHCYJIBTALeH MOACIbEPa;
MHTEIUIEKTYalIbHOE IIPOTHO3MPOBAHHE JUTS U3aiHEpOB .

CrieryeT OTMETUTB U KPOCC-OTPACIICBOE COTPYAHHYCCTBO

2 I'mo6asnbHble MUpOBbIe TpeH bl 2020. URL: https://wilhard.ru/tech/global-world-trends-2020/ (nara oopamenust: 15.02.2021).
21 The State of Fashion 2020. URL: https://www.mckinsey.com/industries/retail/our-insights/the-state-of-fashion-2020-navigating-uncertainty (mara

obpamenus: 15.02.2021).

2 Cenpix . A. Muaycrpus mozpl. URL: https:/dcenter.hse.ru/data/2019/06/03/1495959454/Muaycrpusn®%20monsi-2019.pdf (nara obparuenus: 15.02.2021).

2 Kapumapckuii K. Fashion Tech. Poxxaenne HOBo# uHAycTpHu WK Tpanchopmanus crapoit? URL: https://www.forbes.ru/tehnologii/342543-fashion-
tech-rozhdenie-novoy-industrii-ili-transformaciya-staroy (mara oopamenus: nekadps 2019).

2 MHmycTpHs MOJIBI KaK I1oj1e Uit BHeapenus naHoBaruid. URL: https://www.rbc.ru/trends/innovation/5d67bd449a7947c7fce725al (nara oOpareHus:

15.02.2021).

» «Bsicokue» Texnonoruu B Moze. URL: https://thewallmagazine.ru/digital-fashion/ (zara o6pamenust: 15.02.2021).
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JIETKOM POMBIIIJIEHHOCTH ¥ HHIYCTPHH MOJIBI C MUPOBBIMHU
sunepamu IT-unaycrpun. PedynpratoM coTpyaHHYECTBA
CTaHOBHTCS BBIITYCK YMHBIX KypTok (Google coBmMecTHO
¢ Levi’s) mmm prokx3akoB (Google coBmecTHO ¢ Yves Saint
Laurent).

[Iponecc npou3BoACTBa U MOKYIIKU OJEKAbI U3MEHSAETCS
u Tpancdopmupyercs. [1oaToMy MHAYCTPHS MOIBI BKIIFOYAET
HOBBIX TEXHOJIOTUYHBIX UTPOKOB M OTPOMHOE pa3HOOOpasue
MpOU3BOACTB. B cBsi3u ¢ paspuruem fashiontech, momumo
pacmpeHns BO3SMOXKHOCTEH AU3aifHepOB, U (PPOBHIE TEX-
HOJIOTHH O3HAYalOT IMOBBIMIEHUE d3PPEKTUBHOCTH TIPOH3-
BOJICTBA, NOSIBIICHUE HOBBIX Npo(eccuii B MUHIYCTPUU MOJIBI
U CMEHY Ka4eCTBEHHBIX HAaBBIKOB TPYIOBBIX PECYPCOB.

[ToTpebuTenbCKHE TPEH I, BKIFOYAONINE B ce0st pa3-
BUTHE MIHTEpHETA U COLMANIBHBIX CETEH, aKTUBHOE IIPUMeE-
HEHHE NH(POPMAIMOHHO-KOMMYHHUKAI[OHHBIX TEXHOIOTHH,
TEHICHIINHU PAa3BUTHSI OMHUKaHAIBHOCTH, IPUBEPKEHHOCTh
U TATOTEHHE K 3[0pPOBOM 00pasy >KU3HHU, 0CO3HAHHOE MOTpe-
OJIeHHE ¥ T. I1., CBUETEIbCTBYIOT O [IEPEMEHAX B ITOBEICHUH
noTpeduTeneil, "3AMEHEHHUSX BKyCOB, HHTEPECOB, [IEHHOCTEH
U KaueCcTBa MOTPEOIEHUS.

Hampumep, TpeHa Ha yCKOpeHHE TeMIIa )KU3HU Pa3BH-
Ba€T TaKyl0 KOHIENTYyaJIbHYIO 3KOHOMHUYECKYIO0 MOJACIH
KaK MOJIeJb OBICTPOi MOmbEl . OH BIMSET HAa YCKOPEHHE
JIOCTaBKM KOMMEPUECKUX TOBAPOB 10 KOHEUHOTO MOTpe-
6I/ITCJ'I§I 1 MTOCTOAHHYIO CMCHACMOCTDH KOHHCKHI/Iﬁ.

WHcTpyMeHTaIbHbIE TPEHBI 3aKIIIOYAIOTCS B Pa3BH-
THU KaHAJOB CHCTEMBI CTPAaTErHUECKNX KOMMYHUKAIIHH,
COTPYAHHYECTBE MEXKIY PA3INIHBIMA IPyIIIIaMy OOIIECTBa,
a TaKkxKe co cepoil HCKyCcCTBa, TPAIULINH, KOIIaboparuid,
MELIEHaTCTBa, CIIOHCOPCTBA, 0COOEHHOCTH KOHKPETHBIX
PETHOHOB, B3aUMOJICHCTBHUE C IPYTUMH OTPACIISIMU U Jp. DTH
TPEHABI Yy4aCTBYIOT B OIPENEICHUH MUCCHH U BUACHUS
TIPEATIPUATHS, SBISIOMUXCS KIIFOUEBBIMU COCTABIISIOIUMHA
CTpaTeruy KOMIIAaHHH.

Wnpyctpus Monsl nperepnena tpanchopmanmo. Ona
IIpecTaBlIeHa HE TOJIBKO Mara3uHaMu ¢ OJIC¥kK /101, 00yBbIO
U IpyTrMMU TOBapaMu, HO U OPraHU30BaHHOM AJIEKTPOHHOMI
TOPIOBJICH Yepe3 MapKETILICHCHI, U(PPOBBIMHE ITATHOpMaMU
C TapreTHPOBAaHHOM PEKJIaMON U IEPCOHANIN3ALUEN PEasIo-

JKCHHUI NOoKyHnareJsiM, COUUaJIbHBIMHA CCTSAMU C 6HOFepaMI/I.

TEOPUA U NPAKTUKA

JlaHHBIE TpaHC(HOPMAIH BHIHYXJAI0T HHIYCTPHIO MOJIBI
B3aMOJICHCTBOBATH CO CIICHUAIICTAMH U3 COBEPIIECHHO JIPY-
TUX KpeaTuBHbIX oTpaciell — [T-unaycTpuu, UCKycCTBa,
peKIIaMBl, apXUTEKTYPHI U T. I. [Ipennpusatust GopMupyoT
CBOM TPYIOBEIC PECYPCHI C IMUPOKIUM HaOOPOM HABEIKOB
n xomnrenenuii. Takxke 1 oaliH cerMeHT OTpaciu cTpe-
MHTEIBHO MEHSETCS: M3MEHsIeTCs popMar pO3HUYHBIX Mara-
3uHOB. HabmrogaeTcst TpeH Ha OTKPBITHE KOHLIENTYaIbHBIX
OTIIENIBHO CTOSIIIMX Mara3mHOB (BMECTO MOXOXKHX APYT
Ha JApyra Mara3uHoB B TOPTOBBIX IICHTPAX).

[To COBOKYITHOCTH BCEX pAaCCMOTPEHHBIX BHIIIIE TPCHIIOB
MOXHO CJ€JaTh BBIBOJ, O TOM, YTO, HE3aBUCHMO OT pa3Mmepa
U CerMEHTa, UTPOKHU (PIUTH-MHIYCTPUH TEHEePb JOJKHBI
HE TOJIKO JIOCTUTaTh BCe 00Jiee BEICOKOW CKOPOCTH BBIXO/IA
MPOAYKIIUU U yCIIYT Ha PHIHOK W MPUMEHSITh NH(PPOBBIE
TEXHOJIOTHH, HO M 3aHUMaTh aKTHBHYIO MTO3UIUIO B COIIH-
ATBHBIX BOTIPOCAX M YIOBIETBOPATH MOTPEOUTEIBCKHAC
3ampochl Ha YyCTOUYUBOCTb.

T'oBopst 0 cTparerupoBaHUM MPEATPUITUH JIETKON MPo-
MBIIUICHHOCTH U UHJYCTPUH MOJIbI B CTpaHax ¢ GopMupyto-
IIMMCS PBIHKOM, CIIEIyeT PACCMOTPETh JIOKAJIbHBIE TPEHIHI.

Eme onHa TeHACHOMS pa3BUTHS OTPACIH, BO MHOTOM
00yCIIOBICHHAS PAa3BUTHEM CTPaH ¢ GOPMHUPYIOMIIMCS
PBIHKOM, 3TO noaspusauus. CerogHs auaepaMu pocra
B OTPaciy ABJISIIOTCA MPEANPUITUS ABYX LIEHOBBIX Cer-
MEHTOB — BBICOKOM U HU3KOW. BpeHIIbl BBICOKOH 1I€HO-
BO¥1 KaTeropuu 3apabaTbIBalOT CBOIO OCHOBHYIO NPUOBLIb
Ha TPaJUIHOHHBIX phIHKaxX EBporer n CeBepHON AMEpHKH,
a taxxe bmmxnero Bocroka u Kutasa. bpennbl Huskoi
LIEHOBOM KaTeropuy — 3a CYeT HaceJIeHus CTpaH ¢ (HopMHu-
pytommMucs peiHkaMu. O0a cerMeHTa pacTyT B CpelHEM
Ha 4-5 % B roj, B TO BpeMsl KaK J0JIs CPEAHETO IIEHOBOTO
CEerMeHTa B CyMMapHOM 000pOTe OTPAaCIIN COKPAIIAeTCs —
¢ 59 % 120101 10 39 % B 2020 T.”".

Hpyras cTopoHa MOIApHU3aINNA — OTPOMHBIA OTPHIB
CTpPaTern4ecKux JIUAEPOB OTPACIH 110 KIFOYEBBIM 3KOHOMHU-
YyeckuM nokazareinsim s dexruBaoctu. [leprie 20 komma-
HUI — TuepoB GaIH-nHAyCcTpUH — ony4mwin B 2019 rony
97 % Bceii mpuOBLTH, CO3JaHHOI B OTpaciu (OONBIIHCTBO
13 HUX paboTaeT B CETMEHTE BBICOKOH [IEHOBOM KaTErOPHH).
K mum orrOcsaTes Inditex Group, LVMH u Nike™.

B TsaHas A. C. TKa, H3aIUsA 1 THBHOCTb CTPATETHU PA3BUTHUS MPEANPUATHS JIETKON MPOMBIIUICHHOCTH (MHIYCTPUU MOIBI).
26 Xpopoctsanas A. C. Paspaborka, peanusa apdex OCTh CTpare a3 e €rKO! 0 E€HHOC c o,

M.: Buanue-M, 2019. 202 c.
" The State of Fashion 2020...

2 The State of Fashion 2019. URL: https://www.mckinsey.com/industries/retail/our-insights/the-state-of-fashion-2019-a-year-of-awakening (zara

obpamenus: 15.02.2021).
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Memooonozus (awn-cmpame2uposanus KaKk UHCmMpy-
MeHm pazpabomKu cmpamezuu 1e2Kol RPOMbIULIEeHHOCIMU
U uHOycmpuu Moobvl
®sIIH-CTpPaTETUPOBAHUE SABISCTCS CaMOCTOATEIBHBIM
HaIlpaBJICHHEM OTPACIEBOTO CTpaTerupoBaHus. JlaHHAs
METOJIOJIOTHS PACHIMPSET TCOPETUUCCKYIO U METOI0JIO-
THYCCKYIO CUCTEMY pa3pabOTKH, pean3alii U OLCHKU
3¢ (HEeKTUBHOCTH CTPATETHH, IPEIOKECHHYO aKaIeMHKOM
B. JI. KBunTOM.
MertommKa (hIMIH-CTPATErHPOBAHKS OTIPEIENeHa HIDKE :
1. Muccus, cogepxamas TaKiue KOMIIOHSHTHI, KaK: TPH-
YUHBI CO3J]aHUsI, 000CHOBAHHOCTH CYIIECTBOBAHUS,
peruoH QyHKIIMOHUPOBAHHUS, OTPACIb (PYHKIIHOHHU-
POBaHUSI U YHHUKAIBHOCTb;
2.Bungenue, orpaxaroiiee GUIOCOPHUIO, HICOIOTHIO,
TIPUHIIMITE] ¥ IPHOPUTETH KOMIIAHHH;
3. Cucrema Leneil, BKIOUaoas JeTalu3auio IpruopH-
TETOB U B3aMMOCBSI3b OTACTBHBIX [EIeH MPEAIPUITHS;
4. Cuctema 3a/1a4, O3HAYAKOMIast YCTAHOBKY KOJMUECTBEH-
HBIX XapaKTCPUCTHK B COOTBETCTBUU C PECYPCHBIMHU
Y BPEMEHHBIMH OT'PaHUICHUSIMH;
5.Crparernueckuii ClieHapHii, HOApa3yMeBaIOIIAN pa3-
PpaboOTKy TpeX OCHOBHBIX CTPATETUICCKUX CIICHAPHCB,
a I KaXJOTO U3 HUX — arperHpOBAHHBIN TaKTHUC-
CKHi1 OJI0K;
6.CTpaTerndyeckuil miaH, SBISIONIUICS TJIIaBHBIM
pPe3yIbTaTOM CTPAaTeTHPOBAHUS, IMEPEIAIOMINMCS
B IVIAHAPOBAHHE .

PE3VJIBTATHI 1 UX OBCYXIAEHUE
Cmpamezuueckue 0cobBeHHOCU CMPAH ¢ POPMUPYIOUUMCS
DbIHKOM
Crpanam ¢ GopMUPYIOLITUMCS PHIHKOM IIPHCYII PSAA 0COOEH-
HOCTEH, JaOIUM Pa3HBIM MPEIIPHUITHIM, PaOOTAIONIIM
B c(epe erkoif MpOMBIUICHHOCTH W WHAYCTPUU MOJIFI,
CTpaTeruyecKue MPeHMYIIEecTBa B pa00Te Ha TAHHBIX PHIHKAX:
1. ®opMupoBaHue PacIIUPSIIOIICHCS MOTPEOUTEIHCKON
aymutopun. B cTpanax ¢ GopMUPYIOLMIUMCS PBIHKOM HUICT

OYEHb aKTHBHBIN IIPUPOCT HACCIICHUA. Bonee momoBuHBI

Strategizing: Theory and Practice. 2021;1(1)

HACCJICHHS )KUBET B CTpaHax ¢ (POPMUPYIONIMMCS PHIHKOM
(Ta6m. 1’"). MHOrHe U3 TAKMX CTPAH HAXOAATCS HA SKOHOMH-
yeckoM nogbeme. B Mnaun, Kutae, Beetname, bpaszwimn
aKTHBHO PACTET CPeIHUH Kiacc, Bcé OObpIIee YuCIIo MOJIO-
JIBIX JTIONIEH MMOKYTIatoT cMapT(OHEI, BEIXOIAT B IHTEpHET,
AKTUBHO TOJB3YIOTCS UHTCPHET-PUTEHIIOM U JIPYTUMHA
OHJIaliH-cepBUCAMU. DTO MO3BOJIET OTPACIEBBHIM KOMITAaHU-
AM CO31aBaTh a}:[aHTI/IpOBaHHLIe KOMMep‘IeCKI/Ie HpO)IyKTI)I
1 YCIYTH U paCCUNTHIBATh HA CYIIECTBEHHBIN SKOHOMHYE-
CKHU pe3yNbTaT MPHU NPaBUIFHO BRIOPaHHOM HWHCTPYMEH-

Tapyuu CTPATCTUICCKUX KOMMyHI/IKa]_II/Iﬁ .

Ta6anna 1. Campie HaceAeHHBIe cTpaHbl Mupa B 2020 roay

Table 1. The most populated countries in the world in 2020

Crpana % MHPOBOr0 HaceJeHUs
Kwurait 17,9
Wnnus 17,5
Nunonesus 3,43
ITakucran 2,81
bpasunus 2,71
Hurepus 2,63
banrmanemn 2,17
Poccus 1,87
Mekcuka 1,63

Ecnu B 2010 roxy B peituare 500 kpynmHEHIINX KOMIaHHH
MHpa Ha JOJI0 KOMIIAHUH U3 HE 3allaHbIX CTPaH IPHXOIH-
mock 17 %, 82015 romy — 21 %" 1082019 T. —yxe 35,2 %
(176 xommanuii u3 500)*. KpyIHble KOpHopamuy U3 CTpaH
¢ (hOPMUPYIOLIMMCS PHIHKOM HOSIBIISIIOTCS U B MHAYCTPHU
Mmozbl. B TOII-20 MupoBbIX MPOU3BOAUTENEH MOITHOM ONIEK/ABI
n 00yBu B 2019 rogy BoLLIM TPH KUTalCKHE KOMITAaHUU — Anta
Sports, Heilan Home (HLA Corporation) 1 Lululemon™.

CeronHst cTpaHbBI ¢ (POPMUPYIOIIHUMCS] PHIHKOM SIBIISI-
I0TCA OBICTPO pacTyIIMMHU MOTPEOUTENIMU B WHAY-
CTpUHU MOABL. VIMEHHO OHH MO3BOJAIOT IHAEPAM COXpa-
HATB IPUOBLIH U 000PaYNBAEMOCTD 3a11aCOB B KPU3UCHI HITH
BO BpeMsI BHEIIIHETO I10Ka, CBI3aHHOTO ¢ KOPOHOBUPYCHOM
nadpekaueii COVID-2019. KHP siBaseTcst HCTOYHUKOM

» XBopoctsHas A. C. Pa3pabotka, peanuzanus 1 3pHEKTUBHOCTS. ..
3 Tam xe.

31 10 cambIx Gombiux cTpaH mupa mo Hacenenuro B 2020 roxy. URL: https://www.statdata.ru/10-samih-bolshih-stran-mira-po-naseleniu (zara o6pa-

menust: 15.02.2021).

32 FT 500 2015. URL: https://www.ft.com/ft500 (nata obpamenus: 15.02.2021).
3 Fortune Global 500 2019. URL: https://fortune.com/global500/2019/search/?sector=Apparel (nara obparenus: mapt 2020).

3 The State of Fashion 2020...
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JI0X0J1a T KPYIHBIX NPEANPUATUI OTPacIy, ONEPUPYIOIIIX
B pasHbIX cermeHTax: H&M (5 % mmobanbHO# BBIpyUKH
B 2020 1), Inditex (8 %), LVMH (10 19 %)>.

YuuTeIBas ypoBeHb NOTPEOUTEITHCKUX BO3MOKHOCTEH
CTpaH ¢ (OpMHPYIONIMMCS PIHKOM, TO 371€Ch OyayT Hanoo-
Jiee BOCTpeOOBaHbI TOBAPhl U3 CErMEHTA HU3KOH IIEHOBOM
Kareropuu (OrofKeTHBIE U MaccoBble OpeH bl ). ckmouenue
COCTaBJISIIOT cTpaHbl biamkHero BocToka. DTOT peruox
ABJIAETCS TPAAULIMOHHBIM MOKYNATEIEeM OJ€XkK/Ibl CETMEHTa
BBICOKOH IIEHOBOI Kareropuu (JIFOKC, OpEHIBI IPEMHUYM-
CETMEHTa U MPEMHUYM-KJIacca).

2. dopMupOBaHUE U Pa3BUTHE KPEATUBHBIX KIACTEPOB
¢ JokanbHeIMU Opennamu. [Tomnmo pocra kpynusix THK,
paboraronux B chepe MoAbl, B paCCMaTpHBaEMBbIX CTPaHAX
TaK)ke MacCoOBO CO3JAI0TCA HEOOIbIINE TPOU3BOACTBA,
IU3aifHEPCKHE aTeNbe, OCYIIECTBILIONINE MPOAAXH HaAIPsI-
MYIO TOKyIaTeNlsIM 4epe3 KaHaimbsl HTepHET-TOPTOBIIH.
OcobenHO Manblil U cpepHuil OM3HEC B MPOU3BOACTBE
oZIeskTBI 1 00yBH pasBuT B crpanax FOro-Boctounoii Azum™.
[TostBIeHUE HOBBIX TOPOJCKUX IPOCTPAHCTB, 00YCTPOHCTB
TEPPUTOPHH, IEPEOOOPYJOBAHNE TPOMBIIUICHHBIX 3aBOJIOB
1 MOMETIEHNH TPUBOIUT K (POPMUPOBAHUIO apT-KIACTEPOB
¢ HeOOBIIMMY POZHUYHBIMU Mara3uHaMmu (concept store).

3. Tpanchopmanus u pa3BuTHe npoaax. braronapst undg-
POBH3AIMH U CTPATETHYECKUM BO3MOXKHOCTSAM 3JIEKTPOH-
HOM TOPTOBJIH JIOKAJIbHBIE OPEH]IbI CTAJIM pa3BUBAThCS 03
OTKPBITUSI PO3HUYHBIX MarasuHoB. CaMblil ApKHUH IpUMeEp
Takoit Tpanchopmannn Habmonaercs B Kurtae, KoTopsIit
«TIEPENPBITHYI» Cpa3y depe3 HECKOIbKO o(uIaiiH cTymHen
pa3BUTHUS TOProBOW M (PMHAHCOBOW MHIyCTpHUil. BMecTo
co3naHusl pU3NYECKUX PO3HUYHBIX (POPMATOB KHUTalCKHe

HpeIIPUHUMATEIH Cpa3y MEePEellIr K TUPPOBBIM CEPBHCAM.

Paspabomka cmpamezuu pazeumus HayuonarbHo2o bpeHoa
«Made in Kuzbassy 6 cmpanax ¢ chopmupyrowgumcs polHkom
Jlnst pa3BUTHS HAIIMOHATBHBIX OPESHIIOB, TIOBBIIICHAS KOHKY-
PEHTOCIIOCOOHOCTH OTEYECTBCHHOM JIETKOM MTPOMBIIIUICHHO-
CTU ¥ UHIYCTPUHU MOJIBI, pEaTH3aI[H HAIIMOHATIBHBIX M PETHO-
HAJILHBIX HHTEPECOB B 00JIACTH HMITOPTO3aMEIICHNS, a TAKXKE
peamm3anun «CTpaTeriy COIMaTbHO-3KOHOMHUYECKOTO Pa3BH-
T Kemeposckoit oomacti — Kysz0acca va mepron 1o 2035 roma
u OoJiee IUTUTENBHYIO MEPCIIEKTUBYY, OPHCHTUPOBAHHYO

TEOPUA U NPAKTUKA

Ha JuBepcuduKalmio skoHoMukH Kysbacca, npemiaraercs
CO3/1aTh SMUHBIM HalMOHANBHBIH OpeH T «Made in Kuzbassy»
¥ BRIBECTH €T0 Ha MEXKLyHAPOIHbIi yPOBEHD .

Pazpaborannas «Crparerus CoruaIbHO-3KOHOMHIECKOTO
pasButus Kemeposckoii odmactu — Ky3bacca Ha mepuon
70 2035 rona u Goree JUIUTENBHYIO TIEPCIEKTHBY», YTBEPXK-
JICHHasl PErHOHAJIBHBIM 3aKOHOM, Mopa3symMeBaeT (hopMu-
poBaHKe HOBOTO UMHJDKa U peryTanun Kyzbacca B pamkax
CTpaTernueckoro npuopurera: «CrparerupoBaHue I10-
6ampHOTO Openna Kysdaccay. JlaHHBIH IPUOPUTET UMEET
OIPOMHOE 3Ha4Y€HHUE JJIsI BCEX CTPATErNUeCKUX HalpaBlIcHHH,
B TOM YHCJIE JJIsl OTPACIIEBOTO U PETHOHAIBHOTO Pa3BUTHSL.
VYuuThIBasi UMEIOLINECS KOHKYPEHTHBIE TPEMMYILECTBA Paa
OpeHI0B, KoTOphIe UMEtOTCs B Ky30acce, 1711 kadeCTBEHHOTO
Pa3BUTHUS KPEaTHBHBIX OTpaciei MpeyiaracTcst 00beINHUTD
YCHIIHS MECTHBIX AN3AifHEPOB M CO31aTh CAMHBIN 30HTHY-
HBIH Opena. Taknm oOpa3oM OyzeT JOCTHUTHYTa SKOHOMHMS
Ha MapKeTHHIOBBIX 3aTparax B CTpaHax ¢ ()OPMHUPYIOIINM-
Csl PHIHKOM, IOBBIIIICHa SKOHOMUYECKasi U 0OLIeCTBEHHAsS
3¢ GEKTUBHOCTD.

Cpenu KOHKYPEHTHBIX IPEUMYIIECTB TU3ailHEPOB, KOH-
CTPYKTOPOB 1 MozenbepoB Kysbacca, BEISIBICHHBIX B XO7I€
OTSW-anann3a, MOKHO OTMETHTB:

* IICHOBYIO JIOCTYITHOCTh KOMMEPYECKHX TOBAapOB;

* IIUPOKUIl ACCOPTUMEHT;

¢ HUCIOJIB30BAHUE DKOJOTHUYHBIX MaTCpUaioB.

OCHOBHOM CTpaTernyecKoi BO3MOKHOCTBIO 11 OpeHaa
«Made in Kuzbass» MOXHO OTHECTH 3alOTHEHHE HOBBIX
HUII KOMMEPYECKUMH TOBapaMHy Ha I7100aJIbHOM pPBIHKE.

Jns nanbHENIero pa3BUTHS U MIPOJIBIKEHHUS B CTPaHaxX
¢ GopMUPYIOIKMCS PBIHKOM €IMHOTO HAIlMOHAJIBHOTO
openna «Made in Kuzbassy» npenmaraercst pazpadorarb
TaKue CTPaTern4ecKre JOKyMEHThI, KaK MUCCHSI, BUJICHUE,
LeJIN U 3a]a4H.

[pemnoxkena cnemyromas muccus: «Passurne Openna
«Made in Kuzbass» B cTpane ¢ popMUPYIOIMCS PHIHKOM HPH-
3BaHO CIIOCOOCTBOBATH CO3/IAHHIO AKOJIOTUUECKH OTBETCTBEH-
HOM, COLIMAJIBHO OPUEHTHUPOBAHHON MO/BI. YHUKaJIbHOCTD
OpeHja 3aKJII09aeTCs B OPUTHHAIBHOCTH JU3aiHEePCKON
MBICITH TIPH €70 TOCTYHHOCTH. MBI CO31aeM MOy, OTBeda-
ONIYTO IIOTPEOHOCTSIM CaMOT0 IIIMPOKOTO KpyTra HaCeNeHNs,

JAOCTYIIHYIO U KQUCCTBCHHYIO, COXPAHAIOIIYIO IUIAHCTY».

3 The State of Fashion 2020...
3 Tam xe.

3 usunes C. E. Ky36acc 2035: HaumoHaJ IbHbIE HHTEPECHI U CTPATErHYECKUE IIPUOPUTETHI PA3BUTHS PErnoHa / DKOHOMMKA B IpOMbIIUIeHHOCTH. 2020.
T. 13. Ne 3. C. 281-289. https://doi.org/10.17073/2072-1633-2020-3-281-289.
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Bunenue 6penna «Made in Kuzbass» B ctpane ¢ popmu-
PYIOIIMMCSI PHIHKOM 3aKIF0YaeTcsl B MPE/IJIOKEHUH Hacee-
HUIO IPUHIXITHAIEHO HHOTO KadeCcTBa MOJIBI, 0a3nupyrole-
rocsi Ha COLUUAJIBHON OTBETCTBEHHOCTH U 3KOJIOIMYECKOM
0€301MacHOCTH, TIPUBJICKAIOMIETO TSI pabOTHl HEOOIBIIIHE
MECTHBIE ITPOM3BOJICTBA M CTPOSILIIETOCS HAa OCHOBE ITpHUMe-
HEHHSI COBPEMEHHBIX IH(POBBIX TEXHOJIOTHH.
Bpenn «Made in Kuzbass» B 2025 roxy Oymer cmo-
coOCTBOBATh HE TOJNBKO HACKHIIIEHHUIO OTPOMHOTO CIpOca
CO CTOPOHBI MOJIOZIOTO HACENICHNUS CTPAH C (POPMHUPYIOIITAMCS
PBIHKOM, HO ¥ X COLMATBHO-YKOHOMHYECKOMY Pa3BHTHIO,
MIPUBJIEKATEILHOTO JJIsl COTPYIHHYECTBA.
OcHoBHBIMU NpuHIUIIaMU Openaa «Made in Kuzbass»
BBICTYIIAIOT:
1) B oTHOILIEHHHU TOTpeOuUTENEi B cTpaHe ¢ popMupyto-
IIIAMCSI PBIHKOM:

+ o0ecrieueHUe HACEICHUS HEIOPOTO, KaueCTBCHHOMH
U MOJTHOM OJICKJIOM;

* TpornaraHja OTBETCTBEHHOTO MOTPEOJICHHS C IIEIIbI0
YMEHBIIICHUs KOJIMYECTBA BbIOpAaChIBAEMON OB
u o0yBH;

2)B OTHOIICHHHN MECTHBIX IIPOU3BOAUTENICH B CTpaHe

¢ GOPMUPYIOIIIMCS PBIHKOM:
* IPUBJIEYCHUE MECTHBIX IPOM3BOUTENIEH B IPOU3BO/-
CTBO OJICKbI, 00YBH U aKCcecCyapoB;

¢ COTpyAHHUYECCTBO C MECTHBIMHU CII€IIUATIUCTAMH, IIPO-
IPaMMHCTaMH U APYTHMH CIIEIHAINCTAMHU B IIEJISIX
MIPUMEHEHHs] TH(PPOBHIX TEXHOJIOTHI U aJanTaluu
CHCTEMBI CTPATETHICCKIX KOMMYHHUKAITHH IOl MECT-
HBIH PBIHOK C YYETOM PEJUTHO3HOTO M KYJIBTYPHOTO
puck-dakropa;

Strategizing: Theory and Practice. 2021;1(1)

3) B OTHOLIEHHUHU CTPAHBI C HOPMHUPYIOLUTMCS PHIHKOM:

* COOJIOJIEHHE DKOJIOTHUECKUX CTaH/IapTOB;

* KOPIOpATUBHAS COLMANIbHAS OTBETCTBEHHOCTH, 00ECIIe-
YeHHe paOOTHUKOB YCIOBUSMU TPYZA, OTBEYAOLIUMH
MHPOBBIM CTaHIAPTaM.

Uneonorus 6penna «Made in Kuzbassy cBsi3ana ¢ pacmpo-
CTpaHEHHEM KaueCTBEHHOI, OTBETCTBEHHOH U JOCTYITHOU
MOJIbI JIJIsl ITMPOKKX CIIOEB HACENIeHHsI CTpaH ¢ GpopMupy-
IOIIUMCS PBIHKOM.

[IpumenurensHo K Operny «Made in Kuzbass» aBropckas
B3aUMOCBSI3b IPUOPHUTETOB, LIeJIeH U 3a/1a4 NPeICTaBICHA
B Tabmunax 2—4.

[IpenyoxkeHHbIE CTpaTerHUYeCKHe HHUIIUATUBEI B paM-
kax «CTpareruy counaibHO-DKOHOMUYECKOTO Pa3BUTHUS
Kemeposckoii odmactu — Kysbacca aa mepuon 10 2035 roma
u 0oJee MIUTEIbHYIO HEPCICKTUBY» MOXXHO HCIOJb-
30BaTh JUIsl pa3BUTHUS HallMOHAJIBHOTO OpeHna «Made
in Kuzbass» . Hanpumep, Toproseiii nom Kyzbace B crpa-
Hax ¢ (OPMHPYIOIIMMCS PHIHKOM MOXKET CTaTh IJIOIIAAKON
JUIsl pa3MEIIEHHs] KOMMEPYECKUX TOBAPOB MHIYCTPUU
MOZBI 1 JIETKOM IPOMBIIUIEHHOCTH MECTHBIX TU3aiHEPOB.
Jun3aifHepbl 1 KX TOBapbl MOT'YT OBITh pa3MEICHBI Ha JJIeK-
TpoHHOH mIaTpopme KuzbassTrade.

BBIBOJIbI

Crpanam ¢ (OpMUPYIOIIUMCS PHIHKOM HPHCYIIH CICAYIOIINE
O0COOCHHOCTH, JAIOILINE CTPATETUIECKUE MTPEUMYIIECTBA
paboTaromuM TaM IPEANPUATHIM JIETKON MTPOMBIIUICHHO-
CTH M HHAYCTPHUHX MOIBI: (POPMUPOBAHUE PACIIHUPSIOIICHCS
MOTPEOUTENBCKON ayIuTOPHH, HOPMHUPOBAHHE U pa3BUTHE

Ta6auua 2. ABTOpckasi B3aHMOCBSI3b CTPaTernyeckoro npuoputera Ne 1, meseii u 3agau
Table 2. Relationship of number one strategic priority, goals, and objectives

MOJHOW OJIeK01, 00YBBIO U aKceccyapaMu

Ipuopurter Ne 1: HanoJHEHNUE PBIHKA CTPaH C HOPMHUPYIONTIUMCS PHIHKOM JOCTYITHOHM, KA9YeCTBEHHON W HEIOPOTOM

KoHkypeHTHOe npeuMyIecTBO: HaJndue copMUpPOBAaHHOH OM3HEC-MOAETN MECTHBIX nu3aiiHepoB Kysbacca

Heanb 1: OTKpBITHE U Ppa3BUTUE PO3HUYHBIX MAra3HMHOB

Henasp 2: pa3zBuTHE 3IEKTPOHHON TOPTOBIU

3agaua 1: obecrniedeHrnEe IPUCYTCTBUS TOBApOB OpeHa B CTpa-
Hax ¢ GOPMHUPYIONIUMCS PHIHKOM (He MeHee | Ha KaxkIyIo
CTpaHy)

3axaya 2: cCOTpYIHUYECTBO C MECTHBIMU JTH3aliHEpaMU

JUISL y4eTa B MOJHBIX KOJUIEKIIMSX HAIMOHAIBHBIX ¥ KYJIBTYp-

HBIX 0cobeHHOcTel (He MeHee | Ha KaKIyI0 KOJUIEKIIUIO)

3anava 1: co3gaHue U pa3BUTHE HHTEPHET-CTPAHUIIBI JIEK-
TPOHHOTO Mara3uHa, IepPeBOj Ha HAlMOHAIBHBIC SI3BIKU

cTpaH ¢ GOPMHUPYIOIINMCS PHIHKOM (He MeHee 1 cTpaHHUIlbI

Ha K&KIYI0 CTpaHy)

3amaua 2: pa3BuTHE B CTpaHax ¢ (GOPMUPYIOLIMMHUCS PHIHKAMH

Habopa ycayr (KIMEHTCKUH CEPBHC, JIOTUCTHKA, JOCTABKA)

(He MeHee 3 BHJIOB yCIIyT Ha 1 cTpaHy)
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Crpateruposanue: Teopus u npaxktuka. 2021. T. 1. Ne 1

KpEaTUBHBIX KJIACTEPOB C JIOKAILHBIMU OpEHIaMH; TPaHC-
(dopmarus u pa3BUTHE TPOJAK.

Oco0y10 cTpaTernyecKyro poiib A TAKUX IPEIIPUSITHH,
CTPEMSIINXCS YCIEUTHO paboTaTh B CTpaHax ¢ popMupyro-
LIMMCSI PBIHKOM, OYIyT UTpath JIOKaJbHBIEC MAapTHEpPHI, 00Ma-

TEOPUA U NPAKTUKA

JatoIIHe ITyO0KoH OU3HEC-OKCTIEPTH30M, IETIOBBIMH CBS3IMU
U 3HAHUSIMH O HOTpe6I/ITeJ'I$IX, HX [ICHHOCTAX U UHTCPECAX.

Peanuzanus crpaTerny pa3BUTHS HALIMOHAIBLHOTO OpeH-
na «Made in Kuzbass» mo3BonuT copMHpOBATE IMHIIK

Ky36acca Ha MC)KAYHAPOAHOM PBIHKE KaK CTPATCTUYICCKOI'O

JUiepa KpeaTuBHBIX WHIYCTPHUH.

Tabauua 3. ABTOpCcKasi B3aMMOCBA3b CTPaTerH4eckoro npuopurera Ne 2, neJjeii u 3agaq
Table 3. Relationship of number two strategic priority, goals, and objectives

IIpuopuTet Ne 2: Tpancopmanyust MO B COOTBETCTBHHU C HOBBIMH 3allPOCaMU ITOTpeOHTENeH

KonkypeHTHOe npenMymecTBo: Hanaue chopMUPOBaHHON OU3HEC-MOZENN MEeCTHBIX aAu3aitnepoB Kysbacca

eab 1: obecrieueHre IKOJIOTHYECKON
0e30MacHOCTH

Heap 2: mpomaraHia OTBETCTBEHHOTO
oTpeOIeHUs

Leas 3: nupposuzanus qu3aiHa, IpOU3-
BOJICTBA U IIPOJAXK

3amaua 1: obecrieueHue COOTBETCTBHS
MIPOU3BOJCTB MUPOBBIM IKOJIOTUIECKUM
CTaH/apTaM (BCE KOJUIEKIIUH JJOJDKHBI COOT-

BC€TCTBOBATH JITAaHHBIM CTaHI[apTaM)

3agaua 1: BociuTaHue B MOTPEOHUTENIX
YMEPEHHOCTH, Pa3BUTHE OCO3HAHHOCTHU
(perynspHas nepenada HEHYXKHBIX BeIiei
B CEKOHJI-XJHJbI, IPUIOTHI, 0€3I0MHBIM
U T.JA., PEUUPKYISAUHUSI KOMMEPUYECKHUX
TOBapOB)

3agaua 2: npoBeeHUE COIYTCTBYIOLIUX

MeponpusATUil (He MeHee 2 B KBapTal)

3amaua 1: pa3paboTka HOBBIX 00pa3ioB
au3aiiHa ¢ UCIIOJIb30BAHHEM IH(PPOBBIX
TeXHONIOTHI (He MeHee 1 TeXHOIOTHN)
3anaua 2: BHeApEHUE TUPPOBBIX TEXHO-
JIOTHH B PO3HUYHBIC Mara3uHbl (HE MeHee
1 TexHONOTHH)

3anaua 3: pacuupenue GUILTPOB U BO3-

MOXKHOCTEH MOUCKa Ha caiTe (He MEHee

3 ¢uIBTPOB)
3agaua 4: npuMeHeHHne NU(QPOBBIX TeX-
HOJIOTMH B NPOM3BOACTBE (HE MEHee

1 TexHONOTHUM)

Tabanua 4. ABTOpcKasi B3aHMOCBS3b CTPaTern4ecKkoro npuopurera Ne 3, neseii u 3agaq
Table 4. Relationship of number three strategic priority, goals, and objectives

Ipuopurer Ne 3: co3nanne JIOKaTBHOTO KJIACTEPa KPEATUBHBIX WHIYCTPUIl MIIH HHTETPAIHS B CYIECTBYIOIIHI

KonkypeHTHOe IpeHMYIIeCTBO: UMEIONIHECs TPYIOBEIe, (HHAHCOBBIE U HHPPACTPYKTYPHBIE PECYPCHI PETHOHANBHBIX OPTaHOB
Bractu Ky36acca, oTBeqaronye 3a HHHOBallHOHHOE ¥ MHBECTHUIIMOHHOE Pa3BUTHE HAa MEXTyHAPOJHBIX PHIHKAX

Ieas 1: npuBnedYeHNEe K COTPYIHUUECTBY MECTHBIX IIPOU3BOIU-
Teneit ogexipl, 00yBH U aKCecCyapoB AJIs CO3AHUS COBMECTHBIX

KOJUIEKLIUHA

Ieap 2: npuBiedyeHHe K COTPYIHUYECTBY IIPOrPpaMMUCTOB,
TEXHUYECKHX KCIEPTOB, CIEHAINCTOB B 00JIaCTH LUPPOBBIX

TEXHOJIOTHH H T. II.

3apaua 1: coznanne nudpoBoil IIaTGOPMBI IS ITOUCKA MECTHBIX
MIPOM3BOAUTENEN U NIPUITIAILEHHUS UX K COTPYAHUYECTBY (HE MEHEe
1 nudpoBoii mrathopmMbl Ha KaXKAYIO CTPaHy)

3anava 2: hpopMHpOBaHUE KOHKYPEHTHBIX YCIOBHI M JOTOBOPHOH
OCHOBBI COTPYJHHYECTBA (HE MEHEe 2 BUAOB COTPYJHUUYECTBA
Ha KQKIYI CTPaHy)

3anaua 3: 3akioueHHe corvialleHuil (He MeHee 3 Ha KaxIyro

CTpaHy)

3amaua 1: aHanM3 TPYJOBBIX PECYPCOB HALMOHAIBHOTO PHIHKA
C LIeJIBIO ITOMCKA HEOOXOMMBIX CHELMATUCTOB s HOPMUPOBAHUS
JIOJITOCPOYHBIX JIOKAJIBHBIX APTHEPCTB (He MeHee | mapTHepa-o-
IIepaTopa Ha Kax/Iyro CTpaHy)

3agaua 2: popMupoBaHHE NPOSKTHBIX TPYIII, pabOTaIOIIX
Haj 3a7adaMy NH(POBU3ALNYU U aJanTalul OpeHaa (He MeHee
1 Ha KaXyI0 CTpaHy)

3anaya 3: 3aKioueHHe COIIaLIeHUH (He MeHee 1-2 Ha KaXayro

CTpaHy) U oOecredeHne MOTHOIIEHHOH paboThI
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